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Safe Harbor

his presentation contains both historical and forward-looking statements. These forward-looking statements are not based on historical
facts, but rather reflect our current expectations concerning future results and events and generally may be identified by the use of
forward-looking words such as ñbelieveò,ñaimò,ñexpectò,ñanticipateò,ñintendò,ñforeseeò,ñlikelyò,ñshouldò,ñplannedò,ñmayò,ñestimatesò,
ñpotentialòor other similar words. Similarly, statements that describe our objectives, plans or goals are or may be forward-looking
statements. These forward-looking statements involve known and unknown risks, uncertainties and other factors that may cause our
actual results, performance or achievements to differ materially from the anticipated results, performance or achievements expressed or
implied by these forward-looking statements. Risks that could cause actual results to differ materially from the results anticipated in the
forward-looking statements include, among other things: our ability to successfully continue to originate and execute large services
contracts, and construction and project risks generally; the level of production-related capital expenditure in the oil and gas industry as
well as other industries; currency fluctuations; interest rate fluctuations; raw material, especially steel as well as maritime freight price
fluctuations; the timing of development of energy resources; armed conflict or political instability in the Arabian-Persian Gulf, Africa or
other regions; the strength of competition; control of costs and expenses; the reduced availability of government-sponsored export
financing; losses in one or more of our large contracts; U.S. legislation relating to investments in Iran or elsewhere where we seek to do
business; changes in tax legislation, rules, regulation or enforcement; intensified price pressure by our competitors; severe weather
conditions; our ability to successfully keep pace with technology changes; our ability to attract and retain qualified personnel; the
evolution, interpretation and uniform application and enforcement of International Financial Reporting Standards, IFRS, according to
which we prepare our financial statements as of January 1, 2005; political and social stability in developing countries; competition; supply
chain bottlenecks; the ability of our subcontractors to attract skilled labor; the fact that our operations may cause the discharge of
hazardous substances, leading to significant environmental remediation costs; our ability to manage and mitigate logistical challenges
due to underdeveloped infrastructure in some countries where we are performing projects.

Some of these risk factors are set forth and discussed in more detail in our Annual Report. Should one of these known or unknown risks
materialize, or should our underlying assumptions prove incorrect, our future results could be adversely affected, causing these results to
differ materially from those expressed in our forward-looking statements. These factors are not necessarily all of the important factors that
could cause our actual results to differ materially from those expressed in any of our forward-looking statements. Other unknown or
unpredictable factors also could have material adverse effects on our future results. The forward-looking statements included in this
release are made only as of the date of this release. We cannot assure you that projected results or events will be achieved. We do not
intend, and do not assume any obligation to update any industry information or forward looking information set forth in this release to
reflect subsequent events or circumstances.

****

This presentation does not constitute an offer or invitation to purchase any securities of Technip in the United States or any other
jurisdiction. Securities may not be offered or sold in the United States absent registration or an exemption from registration. The
information contained in this presentation may not be relied upon in deciding whether or not to acquire Technip securities.

This presentation is being furnished to you solely for your information, and it may not be reproduced, redistributed or published, directly or
indirectly, in whole or in part, to any other person. Non-compliance with these restrictions may result in the violation of legal restrictions of
the United States or of other jurisdictions.

****
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Operational Priorities
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Financial Performance

2015: Delivering on our Priorities

Á Strong safety performance

Á Quality and diversity maintained in 

order intake

Á Restructuring plan on track

Á Strong balance sheet

Á Final milestones reached on 

multiple projects

Á Strategic alliances and partnerships 

to reinforce our position

(1) Adjusted Operating Income from Recurring Activities after Income/(Loss) of Equity Affiliates

Á Adjusted Revenue

Á Subsea at ú5.9 billion 

Á Onshore/Offshore at ú6.3 billion

Á Adjusted OIFRA(1) 

Á Subsea at ú851 million

Á Onshore/Offshore Underlying 

at ú218 million

Performance in line with expectations



2015 Order Intake: Quality and Diversity 
Maintained 
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ÁEPC/EPCm projects (Onshore/Offshore)

ÁFPSO topside, Singapore 

ÁDuslo ammonia plant, Slovakia

ÁPhu My Fertilizer complex, Vietnam

ÁEquipment and technology supply

ÁSTAR Refinery, Turkey

ÁEthylene plant, Czech Republic

ÁRAPID(2) Hydrogen reformers, Malaysia

ÁPTTGCA Ethane cracker, USA

ÁCHS Hydrogen plant, USA

ÁProject Management Consultancy

ÁBasra refinery, Iraq

ÁTrans Adriatic Pipeline, Europe

ÁFlexible & umbilical equipment supply

ÁLula Alto, Brazil

ÁLibra EWT(3) , Brazil

ÁBlock 15/06 East Hub, Angola

ÁEngineering services / Early works

ÁLiuhua TLP(1), China

ÁCamisea, Peru

ÁBrowse FLNG, Australia

ÁMIDOR refinery, Egypt

ÁEPCI projects (Subsea)

ÁAmethyst subsea field, US Gulf of Mexico

ÁThunder Horse, US Gulf of Mexico

ÁSouth Santa Cruz & Barataria fields, US Gulf of Mexico

ÁTriton FPSO, North Sea

ÁGlenlivet, North Sea

ú7.6 billion order intake showcasing reimbursable work, early 

involvement, technology and equipment, geographic footprint

(1) Tension Leg Platform
(2) Refinery and Petrochemical Integrated Development
(3) Extension Well Test



4.79

(0.27)

4.52

(0.43)

4.1

(0.13)
(0.17)

3.8

Cost Reduction Plan: Delivering and Expanding
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2017
Objective(*)

2016
Objective(*)

20152014
Baseline (*)

2015 

cost

savings
2016 

cost

savings
2017 

cost

savings Additional

cost

savings

úbillion

ú1 billion cost savings to be delivered in 2017

Total accumulated cost savings

ú700 million ú830 million ú1 billion

Cost Savings Breakdown

(*) At constant 2015 Foreign Exchange rates
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Consolidating our Strong Balance Sheet 

Net Cash generated from operations

ú1,043 million 

EBITDA(2)

ú1,292 million 

Gross Cash                                

ú4,501 million 

Net Cash Position                     

ú1,938 million

2015 Figures(1)

(1) Adjusted 2015 figures
(2) Underlying EBITDA

ÁPositive working capital variation: 

ú562 million in FY15 

ÁNet capex reduced to ú272 million 

ÁBBB+ rating maintained, outlook

stable

ÁSuccessful debt renewal through a 

ú375 million synthetic bond, 

January 2016Backlog

ú17 billion 

Highlights
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2015 Final Milestones Reached on 
Multiple Projects
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above ú500 million

between ú250 million &

ú500 million

below ú250 million

Pre-salt high technology: 

Sapinhoa Norte, Brazil

Brownfield expertise: 

Satah Full Field development, UAE

Integrated offering: 

Block SK316, Malaysia

Successful partnership: 

Malikai TLP, Malaysia

EPCIC project: 

Heera Redevelopment (HRD) platform, India

Greenfield expertise:

Halobutyl elastomer facility, Saudi Arabia

Subsea expertise: 

Bøyla & Triton, North Sea

Early involvement to EPC: 

Burgas refinery, BulgariaEarly involvement to EPC: 

Etileno XXI complex, Mexico 

Ultra-deep water: 

Julia & Delta House, US Gulf of Mexico

Proprietary technology: 

Westlake Chemical facility, USA

Contract value:

Total Recordable Incident Rate 

reduced to 0.15 



Integrated approach including 

sub-surface expertise with 

RPS Group

Strategic Alliances and Partnerships to 
Reinforce our Position
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Partnership with

for pipeline welding 

Heeremaôsvessel Aegir

Exclusive alliance with

Mobile spoolbase, USA

Alliance with Heerema

for ultra-deepwater



2015 Financial Highlights 
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P&L Highlights
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Performance in line with expectations 

ÁRevenue strongly increased

ÁProject progress

ÁForeign exchange impact: 

+ú700 million

úmillion 4Q 15(1) Y-o-Y   
FY 15(1) Y-o-Y   

Change Change

Revenue 3,118 10.7% 12,209 13.8%

Underlying EBITDA(2) 324 1.5% 1,292 16.7%

Underlying EBITDA Margin 10.4% (95)bp 10.6% 26bp

Underlying OIFRA(3) 242 8.2% 987 19.7%

Underlying Operating Margin 7.7% (18)bp 8.1% 39bp

Underlying Financial Result (50) n.a. (128) n.a.

Underlying Net income of 

the Parent Company(4) 112 (35.2)% 587 4.0%

Non-current and one-off 

charges
(52) n.a. (654) n.a.

(1) Adjusted figures
(2) Adjusted OIFRA after Income / (Loss) of Equity Affiliates excluding exceptional items, depreciation and amortization
(3) Adjusted OIFRA after Income / (Loss) of Equity Affiliates excluding exceptional items
(4) Net Income of the Parent Company excluding exceptional items

Main elements (full year):

ÁOIFRA(3) in line with guidance:

ÁSubsea of ú851 million

ÁOnshore/Offshore Underlying of 

ú218 million

Á~ú90 million of interest expense



3,738

481

562

(272)

(89) 81

4,501

Adjusted Cash
December

2014

Cash from
Operations

Change in
Working
Capital

Requirements

Net Capex Dividend Paid Others Adjusted Cash
December

2015

Cash Flow Generation
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Cash Flow Bridge

úmillion

Adjusted net cash position at year-end: ú1,938 million

ú1 billion of 

net cash from

operations



4.3

0.24

0.25

4.79

(0.27)

4.52

(0.43)

4.1

(0.13)

(0.17)

3.8
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Accelerated Restructuring Plan on Track

In úbillion

First positive effects of restructuring plan already

impacting 2015 cost base

Evolution of TechnipôsFixed Cost Base 

Foreign

Exchange 

effect

Perimeter

effect

2015 Main Elements

2017
Objective(*)

2016
Objective(*)

20152014
Baseline (*)

(*) At constant 2015 Foreign Exchange rates

2014

2015 

cost

savings

2016 

cost

savings
2017 

cost

savings
Additional

cost

savings

ÁExit of some countries through 

closures or sales on-going

ÁSale of Technip in Belgium and some

activities in Germany and in Nigeria 

ÁClosure of Myanmar office

ÁRationalisation of Group footprint and 

fleet

Á Re-sizing of engineering offices as 

sale offices 

Á Two fully-owned vessels and one 

charter less

ÁIn 2015, Group workforce fell by 

~4,000 to reach ~34,400



Estimated Backlog Scheduling
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Subsea
ú7.3 billion

ú4.5 billion ú1.8 billion ú1.0 billion

2016 2018 & beyond2017

Onshore & Offshore
ú9.7 billion

ú5.0 billion ú3.0 billion ú1.7 billion

2016 2018 & beyond2017

4Q 2015 Order Intake: ú651 million

4Q 2015 Order Intake: ú2,157 million

Non-backlog elements

ú1.8 billion remaining

In 4Q15, over 

ú1.7 billion 

of non-backlog 

converted 

into backlog 

4Q & FY 2015 Results



1.20 1.20
1.35

1.45
1.58

1.68

1.85
2.00 2.00

4Q & FY 2015 Results16

Dividend Maintained at ú2.00 per Share 

Á Scrip alternative will be proposed, as in 2015

(1) Recommendation by Technipôs Board of Directors to be approved during the Annual General Meeting on April 28, 2016

Dividend per share (ú)

2008 2009 2010 2011 2012 2013 20152007 2014

(1)
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2016 Objectives

(1) Adjusted Operating Income from Recurring Activities after Income/(Loss) of Equity Affiliates
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Onshore / Offshore

Subsea

ÁAdjusted revenue between ú4.7 and ú5.0 billion

ÁAdjusted operating income from recurring activities(1) between 

ú640 and ú680 million 

ÁAdjusted revenue between ú5.7 and ú6.0 billion

ÁAdjusted operating income from recurring activities(1) between 

ú240 and ú280 million



Outlook and Prospects
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New Industry Paradigm

19

Market Outlook: The Downturn Will Lead to  
Fundamental Industry Change

Á Emergence of integrated groups of service 

companies able to provide full-field 

development expertise

Á Change in asset intensity and 

commoditization of some asset classes

Á Technology critical in design and 

operation phases

Á Strong project execution experience will 

have even more importance

4Q & FY 2015 Results

2016 and 2017 Outlook

Á New project investments continue to be 

pushed back by low and/or volatile oil price 

Á Slower offshore investments due to 

supply-side uncertainties

Á Clients focus on restructuring and 

completing current projects

Á Prove-out of structural cost reduction 

models with growth in front-end work

Á Profitable downstream means more 

resilient investment

Technip well positioned for the new industry paradigm



Broad portfolio of 

solutions

Best positioned to capture 

market opportunities
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Technip Order Intake Drivers

Simplification and 

integration

Footprint

Partnerships and 

Alliances

Balance sheet

Structural cost reduction 

and enhanced efficiency 

throughout project life cycle

Leverage across 

geographies and 

technologies 

Sound financial structure to 

weather downturn

Join forces with clients, 

peers and suppliers

4Q & FY 2015 Results



Making Subsea Developments Economic 
in a Low Oil Price Environment

Joint R&D efforts

ÁExpand technology with our clients

ÁSustain R&D efforts
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Reduce 

Project 

Costs

Technip / FMC Technologies alliance

ÁAccelerate time to first oil

ÁEliminate conflicts between equipment 

design and fleet capabilities

ÁEnhance field production

Integrated solutions

ÁFrom subsea to topside

ÁFrom concept to full 

project execution

Supply chain

ÁLeverage on cost deflation

ÁEngage early with 

suppliers

ÁStandardize and optimize 

manufacturing operations

Le Trait

Deep Blue

Apache II



Capturing Downstream Market Resilience 
in 2016 and 2017
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(1) Export Credit Agency
(2) Engineering, Procurement, Construction

Improving 

Performance 

ECA(1) & project 
financing 

capabilities

Geographic 
footprint

Technology 
alliances

Greenfield and 
brownfield 
expertise

Design to full 
EPC(2) track 

record

ÁMedium-sized fertilizer EPC

Á Leveraging on long-

lasting technology cooperation with 

Haldor Topsoe

Browse FLNG, Australia

ÁEarly works with EPC pre-signed

ÁCapitalize on long-term relationship 

with Shell

ÁBuild on lessons learnt with 

Prelude FLNG project

Duslo, Slovakia

MIDOR refinery, Egypt

ÁModernization and expansion EPC

Á Involvement since refinery 

construction in the 1990ôs

ÁDirect FEED award leading to EPC

ÁTechnip helped arrange ECA(1) and 

project financing 



23

Building a Broad-Based 
Oilfield Services and Equipment Company

é to an Integrated Oilfield Services and Equipment CompanyFrom an EPC(I) Company é

Unique E&C footprint

Á 60 years of complex greenfield and brownfield 

developments

Á Long-term relationship with clients

ÁTurnkey integrated offer from early studies to EPC 

Broad execution capabilities 

Á Infield and export capabilities 

ÁModern, differentiated, rightsized fleet

Á Integrated model: technology, engineering, URF(3)

and fleet

Expertise throughout project life-cycle 

ÁProprietary technologies, equipment and licensing

ÁEarly involvement from FEED(1) to life-of-field / IMR(2)

ÁConceptual and Project Management consultancy

Technology, 

Equipment

& 

Consulting

Subsea 

Projects

Onshore/ 

Offshore  

Projects

Subsea 

EPCI

Onshore/ 

Offshore  

EPC

(1) Front-end Engineering and Design
(2) Inspection, Maintenance and Repair
(3) Umbilicals, Risers and Flowlines
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Á Sustained investments 

in 2015: ú86 million

Á Innovation Technology 

Centers in France and 

Brazil 

Á FMC Technologies 

Á RPS Group

Á Sasol GTL(3)

Á Badger - ExxonMobil

Á PTA Alliance ïBP

Á Stone & Webster 

Process Technology

Á Zimmer 

ÁMarine Offshore

Á Asiaflex plant

Á Açu plant

Á Le Trait upgrade

Á Newcastle upgrade

Á Brazilian PLSVs

Growing in Technology, Equipment and 
Consulting

4Q & FY 2015 Results24

R&DPartnerships Acquisitions Capex

A competitive differentiation in winning EPC(I) projects

An alternative to EPC(I) projects

Added-value throughout the project life-cycle

Different risk profile

Enabling technologies to unlock complex/marginal field developments

How we built these businesses

What they bring

Asiaflex

Skandi Vitoria

Financials

2015 Revenue(1): 

~ú2,600 million

2015 EBITDA(2):   

~ú380 million 

(1) Adjusted revenue
(2) Adjusted Operating Income from Recurring Activities after Income/(loss) of Equity Affiliates excluding Depreciation and Amortization
(3) Gas-To-Liquids



25

Technip Priorities

Á Executing projects safely with 

discipline and improved efficiency

Á Broadening offer to reduce client 

project costs and best position 

ourselves across the value chain

Á Reducing further our cost base and 

increasing our competitiveness

Á Seizing opportunities in targeted 

markets  

Á Continuing to invest in technology, 

equipment and consulting

Á Creating long-term value for our 

stakeholders

Strong 
balance sheet

QHSE(1) culture

Global business 
with worldwide

footprint

Early 
involvement and 
fully integrated 

approach

Technology
and talent

Technip 

Strengths

Leveraging Technipôs Strengths in a 
Challenging Environment

Solid backlog 
of ú17 billion 
at end 4Q15

Diversified
revenue 
streams

4Q & FY 2015 Results

(1) Quality, health, safety, environment
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Technip: World Leader Bringing Innovative 
Solutions to the Energy Industry

ÁA world leader in project management, engineering and construction for oil & gas, 

chemicals and energy companies

ÁServices provided to clients in segments: Onshore/Offshore and Subsea

Á~34,400 people in 45 countries

Á2015 Adjusted Revenue: ú12 billion; Adjusted OIFRA(*): ú802 million

(* )Adjusted operating income from recurring activities after Income/(Loss) of Equity Affiliates
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(1) Former Duco

Evanton

Orkanger

Flexibras:

Vitória

Flexibras:

Açu

Macaé

Port of Angra

Pori

Asiaflex Products:

Tanjung Langsat
Batam

Flexi France: 

Le Trait

Perth

Angoflex: Lobito

Dande

Technip Umbilicals(1) Inc:

Houston

Mobile

Houston

Kuala Lumpur

Rome

London

4 Flexible Pipe Plants

4 Umbilicals Plants

4 Spoolbases

1 Construction Yard

3 Logistic Bases

Regional Headquarters

Operating Centers

Technip Umbilicals(1) Ltd: Newcastle

Global Business with Unique Worldwide Footprint
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Calgary

Claremont

Weymouth

Boston

Port-Of-SpainCaracas

Bogota

Ciudad del Carmen
Mexico City 

Accra
Lagos

Lisbon
Barcelona

Warsaw

St. Petersburg

Moscow

Lyon

Cairo

Athens

New Delhi

Mumbai

Chennai

Abu Dhabi

Al-Khobar

Doha

Kuwait

Seoul

Shanghai

Jakarta

Balikpapan

Bangkok
Rayong

Ho Chi Minh City

St. Johnôs

Singapore

Milton Keynes

Aberdeen Oslo

Rio de Janeiro

Marseille

Paris
Frankfurt

Zoetermeer

Luanda

Stavanger



2015 Adjusted
Revenue: ú6,333 million
Underlying Operating Income(2) : ú218 million

Negative capital employed

2015 Adjusted
Revenue: ú5,876 million

Operating Income(1): ú851 million

Positive capital employed

ÁSegment activity / Know-how

ÁPreliminary studies to detail design

ÁProject management: engineering, procurement, 

construction 

ÁTechnology supply and project management

ÁKey differentiators 

ÁProprietary pipe technologies (rigid & flexible)

ÁLeading industrial plants and operational facilities

ÁAlliances with industry leading partners

ÁKey differentiators

ÁHigh added-value process design skills

ÁProficiency in design of all platform types

ÁProprietary technology, know-how and license partners

ÁSegment activity / Know-how

ÁSubsea field architecture & integrated subsea design

ÁManufacturing, Spooling & Installation pipelines 

ÁProject management: engineering, procurement, 

construction, logistics and installation using our high-end 

fleet

Onshore/Offshore

(1)Adjusted operating income from recurring activities after Income/(Loss) of Equity Affiliates
(2) Adjusted operating income from recurring activities after Income/(Loss) of Equity Affiliates excluding exceptional items 

Deepwater infield 

lines

Ultra-deep water 

infield lines 
Deep-to-shore

Two contrasting business cycles and financial models

Subsea

Complementary Business Segments
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