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Safe Harbor

his presentation contains both historical and forward-looking statements. These forward-looking statements are not based on historical
facts, but rather reflect our current expectations concerning future results and events and generally may be identified by the use of
forward-looking words such as ñbelieveò,ñaimò,ñexpectò,ñanticipateò,ñintendò,ñforeseeò,ñlikelyò,ñshouldò,ñplannedò,ñmayò,ñestimatesò,
ñpotentialòor other similar words. Similarly, statements that describe our objectives, plans or goals are or may be forward-looking
statements. These forward-looking statements involve known and unknown risks, uncertainties and other factors that may cause our
actual results, performance or achievements to differ materially from the anticipated results, performance or achievements expressed or
implied by these forward-looking statements. Risks that could cause actual results to differ materially from the results anticipated in the
forward-looking statements include, among other things: our ability to successfully continue to originate and execute large services
contracts, and construction and project risks generally; the level of production-related capital expenditure in the oil and gas industry as
well as other industries; currency fluctuations; interest rate fluctuations; raw material, especially steel as well as maritime freight price
fluctuations; the timing of development of energy resources; armed conflict or political instability in the Arabian-Persian Gulf, Africa or
other regions; the strength of competition; control of costs and expenses; the reduced availability of government-sponsored export
financing; losses in one or more of our large contracts; U.S. legislation relating to investments in Iran or elsewhere where we seek to do
business; changes in tax legislation, rules, regulation or enforcement; intensified price pressure by our competitors; severe weather
conditions; our ability to successfully keep pace with technology changes; our ability to attract and retain qualified personnel; the
evolution, interpretation and uniform application and enforcement of International Financial Reporting Standards, IFRS, according to
which we prepare our financial statements as of January 1, 2005; political and social stability in developing countries; competition; supply
chain bottlenecks; the ability of our subcontractors to attract skilled labor; the fact that our operations may cause the discharge of
hazardous substances, leading to significant environmental remediation costs; our ability to manage and mitigate logistical challenges
due to underdeveloped infrastructure in some countries where we are performing projects.

Some of these risk factors are set forth and discussed in more detail in our Annual Report. Should one of these known or unknown risks
materialize, or should our underlying assumptions prove incorrect, our future results could be adversely affected, causing these results to
differ materially from those expressed in our forward-looking statements. These factors are not necessarily all of the important factors that
could cause our actual results to differ materially from those expressed in any of our forward-looking statements. Other unknown or
unpredictable factors also could have material adverse effects on our future results. The forward-looking statements included in this
release are made only as of the date of this release. We cannot assure you that projected results or events will be achieved. We do not
intend, and do not assume any obligation to update any industry information or forward looking information set forth in this release to
reflect subsequent events or circumstances.

****

This presentation does not constitute an offer or invitation to purchase any securities of Technip in the United States or any other
jurisdiction. Securities may not be offered or sold in the United States absent registration or an exemption from registration. The
information contained in this presentation may not be relied upon in deciding whether or not to acquire Technip securities.

This presentation is being furnished to you solely for your information, and it may not be reproduced, redistributed or published, directly or
indirectly, in whole or in part, to any other person. Non-compliance with these restrictions may result in the violation of legal restrictions of
the United States or of other jurisdictions.
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Strategic developments
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Second Quarter 2015 Highlights

ÁFMC Technologies Alliance: Forsys Subsea 

Joint Venture up-and-running on June 1st

ÁStrategic FEED on Browse FLNG

ÁRationalization of fleet including full ownership 

of Skandi Arctic vessel

ÁProgress on subsurface expertise with Genesis

ÁRestructuring plan to optimize footprint and 

asset base

ÁTargeted cost savings of ú830 million by 2017

ÁDecrease of global workforce by ~6,000

Results

Second Quarter 2015 Results

ÁAdjusted Revenue grew 18% year-on-year to 

reach ú3.1 billion

Á+26% in Subsea

Á+12% in Onshore/Offshore

ÁAdjusted Underlying OIFRA(1) grew 17% 

year-on-year to reach ú282 million

ÁSubsea adjusted OIFRA(2) of ú250 million

ÁOnshore/Offshore adjusted underlying 

OIFRA(1) of ú53 million

ÁAdjusted net cash at ú1.4 billion

(1)Adjusted Operating Income from recurring activities after Income/(Loss) of Equity Affiliates excluding exceptional items

Order intake of ú1.5 billion, ~ú19 billion backlog

(2) Adjusted Operating Income from recurring activities after Income/(Loss) of Equity Affiliates



2Q 2015 Subsea Key Elements
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Adjusted Revenue

Adjusted Operating Income(1)

úmillion

4

+26.1% 

1,232

2Q14 2Q15

189

250

2Q14 2Q15

15.3% 16.1%

2Q14 2Q15

1,554

15.3% 16.1%

1,232

(1)Adjusted Operating Income from recurring activities after Income/(Loss) of Equity Affiliates

Á Overall group vessel utilization rate

Á 89% in 2Q15, in line with 88% for 2Q14 and 

substantially up from 68% in 1Q15

Á Offshore campaigns
Á Block 15/06, Angola 

Á Quad 204 and Kraken, Scotland

Á Åsgard Subsea Compression & Snøhvit, Norway

Á Julia, US Gulf of Mexico

Á Block SK316 and Malikai, Malaysia

Á Engineering / Procurement 

Á Moho Nord, Kaombo and T.E.N., West Africa

Á Jangkrik and Bangka, Indonesia

Á Kodiak and Stones, US Gulf of Mexico

Á Brazilian pre-salt supply contracts

Á Flexible pipe production includes 6 pre-salt 

developments at Technipôsmanufacturing 

plants in Vitoria and Açu



2Q14 2Q152Q14 2Q15

2Q14 2Q15

2Q 2015 Onshore/Offshore Key Elements
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Adjusted Revenue

Adjusted Underlying 

Operating Income(1)

(1) Adjusted Operating Income from recurring activities after Income/(Loss) of Equity Affiliates excluding 

exceptional items

+11.7%

1,383
1,545

5.3%

3.4%

73

53

úmillionÁ Engineering / Procurement

ÁSasol ethane cracker, USA

ÁAmmonia plant, Slovakia

ÁRAPID UIO, Malaysia

Á Construction ramp-up

ÁUmm Lulu offshore facilities, UAE

ÁJuniper platform, Trinidad and Tobago

ÁCPChem polyethylene plant, USA

Á Construction ongoing

ÁHalobutyl elastomer facility, Saudi Arabia

ÁMalikai TLP, Malaysia

ÁPrelude FLNG, Australia

ÁEthylene XXI complex, Mexico

Á Yamal LNG project

ÁEngineering and procurement well advanced

ÁModules fabrication continues

ÁDelivery of main bulk equipment to site started

ÁPreparation for trains 2 and 3 started

Á Units ready for start-up at Burgas refinery, 

Bulgaria



2Q 2015 Financial Highlights
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(1) Adjusted OIFRA after Income / (Loss) of Equity Affiliates excluding exceptional items, depreciation and amortization
(2) Adjusted OIFRA after Income / (Loss) of Equity Affiliates excluding exceptional items
(3) Net Income of the Parent Company excluding exceptional items
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Second Quarter 2015: Underlying Performance

Main elements:

ÁForeign exchange 

impact on revenues of 

ú282 million with ú17 

million impact on OIFRA

Á Interest expenses of     

ú20 million

úmillion
2Q 14 2Q 15

Y-o-Y   

Change

Adjusted Revenue 2,615 3,098 18.5%

Adjusted Underlying EBITDA(1) 303 353 16.5%

Adjusted Underlying EBITDA Margin 11.6% 11.4% (19)bp

Adjusted Underlying  OIFRA(2) 240 282 17.2%

Adjusted Underlying Operating Margin 9.2% 9.1% (9)bp

Adjusted Underlying Financial Result (18) (28) 60.6%

Adjusted Underlying Effective Tax Rate 27.4% 27.0% (40)bp

Underlying Net income of the Parent 

Company(3) 166 183 10.5%



(307)

184

386

12

(92)

183

2Q15
Net Income

One-off
Charge

in OIFRA

One-off
Charge in

Non-Current

Other
Non-current

Taxes &
Financial

Result

2Q15
Underlying
Net Income

One-off Charge of ú570 million booked in 2Q15 
Underlying Net Income of ú183 million
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2Q15 Group Net Income ReconciliationDetails of July 6th One-off Charge

Total One-off Charge 

ú570 million

Á Majority taken in the second quarter 

2015 (~80% to 90% out of ú650 million) 

Á Overall breakdown is approximately 

60% cash / 40% non-cash split

ÁRestructuring and severance charges

ÁAsset write-downs and impairments

ÁOther costs from footprint reduction

ÁAppropriate amounts for claims in 

Onshore/Offshore

Á Some restructuring costs to be taken in 

later periods (notably severance)

úmillion
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Second Quarter 2015: Cash Flow

Second Quarter

Adjusted Cash(1) as of March 31, 2015 4,321

Adjusted Net Cash Generated 

from / (Used in) Operating Activities
(142)

Adjusted Net Cash Generated 

from / (Used in) Investing Activities
(117)

Adjusted Net Cash Generated 

from / (Used in) Financing Activities and FX 

impacts
(86)

Adjusted Cash(1) as of June 30, 2015 3,976

Main elements

(1) Adjusted cash and cash equivalents including bank overdrafts

Main elements
úmillion

Second Quarter 2015 Results

Adjusted net cash position in 2Q 2015: ú1,415 million

ÁPositive change in working capital: 

ú53 million

ÁCapex spending of ú87 million versus 

ú93 million a year ago, consistent with 

full-year objective of ~ú300 million

ÁDividend of ú89 million in cash
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Main Elements of Restructuring Plan

ÁTotal targeted savings of ú830 million by 2017

Áú700 million to be delivered in 2016

ÁThe balance in 2017

ÁMain initiatives

ÁDecrease of global workforce by approximately 6,000

ÁReduction of footprint and asset base

Second Quarter 2015 Results

Accelerate cost reduction across the Group

Ensure improved profitability for Onshore/Offshore going forward



53%

7%
7%

30%

Breakdown of 2014 Fixed Cost Base
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R&D

ú83 million in 2014 

to be sustained

2014 Cost base

Employee costs

ú2.3 billion

Others including 

Contracted

ú1.3 billion

Operating leases

ú0.3 billion

D&A 

ú0.3 billion

ÁProject costs

ÁSubcontractor: 

e.g. construction 

companies

ÁProcurement

ú830 million of cost savings, with full year impact in 2017

ú700 million of cost savings in 2016

Fixed costs: 

ú4.3 billion

Variable costs: 
depending on total 

project revenues
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First Half 2015 Restructuring

Second Quarter 2015 Results

ÁWorkforce reduction by ~900 

in the first half of 2015

ÁSunrise 2000 pipelay vessel 

scrapped

30 000

32 500

35 000

37 500

40 000

Jan. July Jan. July Jan. July Jan.

40,000

37,500

35,000

32,500

30,000

June
2012 2013 2014 2015

Technip Workforce Worldwide
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2015 Objectives

Second Quarter 2015 Results

Onshore / Offshore

ÁAdjusted revenue around ú6 billion

ÁAdjusted underlying operating income from recurring 

activities(2) between ú210 to ú230 million

Subsea

(1) Adjusted Operating Income from recurring activities after Income/(Loss) of Equity Affiliates
(2) Adjusted Operating Income from recurring activities after Income/(Loss) of Equity Affiliates excluding exceptional items

ÁAdjusted revenue between ú5.2 and ú5.5 billion

ÁAdjusted operating income from recurring activities(1) at 

around ú840 million 



Technip in the Current Market 
Environment
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Estimated Backlog Scheduling
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Subsea

ú9.4 billion

ú2.6

billion

ú4.1

billion

ú2.7

billion

2015 (6 months) 2017 & beyond2016

Onshore/Offshore

ú9.4 billion

ú2.6

billion

ú4.2

billion

ú2.6 

billion

2015 (6 months) 2017 & beyond2016

2Q 2015 Order Intake: ú892 million

2Q 2015 Order Intake: ú618 million

ú2.8 

billion

ú3.1 

billion

1H (Actual)*

1H (Actual)*

*Adjusted Revenue First Half 2015
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Order Intake Reflects Diversified Revenue 
Streams Across our Segments

EPCI Projects 

(Subsea)

Technology

EPC Projects         

(Onshore/Offshore)

Vessel services

EP&Cm

Project Management Consultancy

Manufacturing

Conceptual and FEED

Life-of-field services

Second Quarter 2015 Results

Flexibles Supply, Brazil

Basra refinery PMC, Iraq

Phu My Fertilizer Complex 

EPC, Vietnam

Browse FLNG, Australia

Two deepwater EPCI projects, 

US Gulf of Mexico

Liuhua TLPs FEED, China

Libra FPSO conversion 

EP services, Brazil



5 6
10
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17

22

1
4

4

3

5

2

2015 2016 2017 2018 2019 2020

New Units

Existing Units

Source: Petrobras, June 2015

FPSO Orders Ensuring Future Growth

17
(1) Subsea, Umbilicals, Risers and Flowlines

ÁSapinhoa Norte 

Á Iracema Sul

Á Iracema Norte

ÁLula Alto

Á 5 FPSOs for which SURF(1) packages already awarded, 

including scopes for Technip

Á 19 additional FPSOs to be installed by Petrobras by 

2020 for the pre-salt

Well-Positioned in Growing Regions: 
Brazilian Pre-salt Momentum Confirmed

Technipôs main SURF(1)

packages awarded

Second Quarter 2015 Results



Continued Strategy of Early Involvement:
Browse FLNG Project

Á Early engagement to bring added value for a more 

cost- and schedule-effective solution

Á Associates the know-how and expertise for the design 

and construction gained on Prelude FLNG by our teams

ÁClient: Woodside and Shell 

ÁConsortium with Samsung Heavy Industries

ÁLocation: Development of 3 fields: Brecknock, Calliance & Torosa, 

located 425 kilometers North of Broome, Western Australia 

ÁScope of work*:

ÁFEED for three FLNG units signed with Shell, then novated

to Woodside as operator

ÁEPCI of the three FLNG units subject to clientsô FID at the 

end of the FEED

Award Overview

18 Second Quarter 2015 Results *Order intake recognized: in 2Q15 only for firm part of award: FEED

Australia

Browse

Basin

Browse FLNG Development

Picture courtesy of Shell

Bringing together our unique combination 

of expertise from Subsea to Onshore
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úmillion

Group R&D Investments

Our R&D efforts to develop new technologies, 

addressing new markets, broadening further our

portfolio of solutions 

EXPAND

Our core business focusing on cost reduction to 

improve competitiveness and reliability of products

DEFEND

Our productsô performance, enabling utilization for 

clientôsincreasingly challenging developments

EXTEND

R&D Growth Objectives

0

15

30

45

60

75

90

2010 2011 2012 2013 2014

Our technology reduces overall project costs by

optimizing field development schemes and 

platform design 

OPTIMIZE

Pursued Technology Investments to Anticipate 
Better the Industryôs Challenges



ÁStarted to acquire subsurface expertise within Genesis

Strategic Achievements in First Half 2015
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ÁAimed to provide a meaningful and immediate 

step change in project economics

FMC Technologies Alliance and 

Forsys Subsea JV

ÁTaken on full ownership of the Skandi Arctic 

diving support vessel

Fleet Rationalization

Integration of Subsurface Knowledge 

ÁRefining, Petrochemicals and Fertilizers and LNG/GTL 

resources merged into the downstream portfolio

Extended perimeter of Technip 

Stone & Webster Process Technologies 



Our Priorities in a Challenging Environment

Maintain our strategy to 

broaden our business base, 

develop our proprietary 

technology, assets and 

know-how, best-positioned to 

deliver our industryôs needs, 

to reduce project costs and 

continue to create value

ÁOur clients are actively trying to make 

projects viable

ÁStrategic projects are proceeding: Browse 

FLNG, East Africa, Brazil pre-salt

ÁDownstream market in e.g. North America 

and Asia seem resilient

ÁEarly involvement with a trusted partner is 

showing results for clients, with optimized 

schedules and costs

Looking Forward ïSeizing Opportunities

21 Second Quarter 2015 Results



Annex



A World Leader Bringing Innovative Solutions 
to the Energy Industry

ÁA world leader in project management, engineering and construction for oil & gas, 

chemicals and energy companies

ÁServices provided to clients in segments: Onshore/Offshore and Subsea

Á37,500 people in 48 countries

Á2014 Adjusted Revenue: ú10.7 billion; Adjusted Operating margin of 7.7%*

* Adjusted operating income from recurring activities after Income/(Loss) of Equity Affiliates, 

divided by adjusted revenue
Second Quarter 2015 Results23



Global Business with Unique Worldwide Footprint

(1) Former Duco

Evanton

Orkanger

Flexibras:

Vitória

Flexibras:

Açu

Macaé

Port of Angra

Pori

Asiaflex Products:

Tanjung Langsat
Batam

Flexi France: 

Le Trait

Perth

Angoflex: Lobito

Dande

Technip Umbilicals(1) Inc:

Houston

Mobile

Houston

Kuala Lumpur

Rome

London

4 Flexible Pipe Plants

4 Umbilicals Plants

4 Spoolbases

1 Construction Yard

3 Logistic Bases

Regional Headquarters

Operating Centers

Technip Umbilicals(1) Ltd: Newcastle

Second Quarter 2015 Results24

118 nationalities 

across 48 countries

Calgary

Claremont

Weymouth

Boston

Port-Of-SpainCaracas

Bogota

Ciudad del Carmen
Mexico City 

Accra
Lagos

Lisbon
Barcelona

Warsaw

St. Petersburg

Moscow

Antwerp

Lyon

Cairo

Athens

New Delhi

Mumbai

Chennai

Abu Dhabi

Al-Khobar

Doha

Kuwait

Seoul

Shanghai

Jakarta

Balikpapan

Miri

Bangkok
Rayong

Ho Chi Minh City

St. Johnôs

Singapore

Milton Keynes

Aberdeen Oslo

Rio de Janeiro

Marseille

Paris Frankfurt

Zoetermeer Düsseldorf

Luanda

Stavanger



Complementary Business Segments

ÁProven track record with customers & partners

ÁEarly involvement through conceptual studies 

and FEEDs

ÁEngineering, procurement and construction

ÁProject execution capabilities

ÁFirst class assets and technologies

ÁTechnologically advanced manufacturing 

plants

ÁAdvanced rigid & flexible pipes

ÁHigh performing vessels

ÁVery broad execution capabilities

ÁKnow-how

ÁHigh added-value process skills

ÁProficiency in design of all platform types

ÁOwn technologies combined with close 

relationship with licensors

ÁUnique vertical integration

ÁR&D

ÁDesign & Project Management

ÁManufacturing & Spooling

ÁInstallation

2014

Adjusted Revenue: ú5,844 million

Adjusted Operating Income*: ú276 million

2014

Adjusted Revenue: ú4,880 million

Adjusted Operating Income*: ú635 million

Second Quarter 2015 Results25

Subsea Onshore Offshore

* Adjusted operating income from recurring activities after Income/(Loss) of Equity Affiliates


